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Eurasia Middle East Region
Margaret Goodman, Regional Director, Asia

Pacific Region
Victor C. Johnson, Regional Director, Inter-

America Region
John P. Hogan, Associate Director of Inter-

national Operations, International Oper-
ations

Judy Harrington, Associate Director for Vol-
unteer Support, Volunteer Support

U.S. International Development Cooperation
Agency

Charles D. Toy, Vice President/General
Counsel, Overseas Private Investment Cor-
poration

Office of Personnel Management
Valerie Lau, Director of Policy, Office of the

Director
Lorraine Pratte Lewis, General Counsel, Of-

fice of the General Counsel

Department of Education
Linda G. Roberts, Special Adviser on Edu-

cation Technology, Office of the Deputy
Secretary

Jamienne S. Studley, Deputy General Coun-
sel, Regulations and Legislation Service

Department of Justice
Diane P. Wood, Deputy Assistant Attorney

General, Antitrust Division
Lois J. Schiffer, Deputy Assistant Attorney

General, Environment and Natural Re-
sources

John A. Rogovin, Deputy Assistant Attorney
General, Civil Division

Mark I. Levy, Deputy Assistant Attorney Gen-
eral, Civil Division

Irvin B. Nathan, Principal Associate Deputy
Attorney General

Merrick B. Garland, Deputy Assistant Attor-
ney General, Criminal Division

Eva M. Plaza, Deputy Assistant Attorney Gen-
eral, Civil Division

Nancy E. McFadden, Deputy Associate Attor-
ney General, Office of the Associate Attor-
ney General

NOTE: Biographies of the appointees were made
available by the Office of the Press Secretary.

The President’s Radio Address
November 6, 1993

Good morning. This week I spoke with Amer-
ican workers and farmers who are succeeding
in our competitive global economy. On Thurs-
day, I went to Lexington, Kentucky, and visited
the Lexmark factory, where they make com-
puters, printers, and keyboards for sale all over
the world. Anybody who thinks our American
workers can’t compete and win should have
gone there with me. Yesterday I spoke with
farmers from Illinois, Missouri, Montana, and
North Carolina. They produce corn, soybeans,
timber, and wheat, and they raise cattle. Just
like the workers in Lexington, these farmers are
eager to export more products all across the
world, including to our neighbors in Mexico.
The folks I spoke with on Thursday and Friday
understand what’s at stake in the debate about
the North American Free Trade Agreement, or
NAFTA for short. For them the debate is sim-
ple; it’s about paychecks, not politics.

In Lexington, I also met with workers from
Monarch Tool and Manufacturing. Their sales
in Mexico have grown dramatically over the last
3 years. Teddie Rae True, who works at Mon-
arch, told me she supports NAFTA because,
she said, ‘‘Without it, I might not have a job.’’
A lot of what we do depends on foreign trade.
Roberta Canady has worked at Lexmark for 16
years. She said she still wants more facts about
NAFTA, but she knows that, and I quote her,
‘‘The bottom line is whether it will promote
more jobs for the people of the United States.’’
Let me assure Roberta Canady and all of you:
NAFTA means more exports, and more exports
means more jobs for Americans.

There’s been so much fog surrounding this
issue that it’s time to shed some light. NAFTA
is good for us because it will cut the tariffs
on trade between the United States and Mexico.
Tariffs are taxes that countries put on products
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from other countries. NAFTA will eventually cut
these taxes down to zero. It will also reduce
Mexican laws which now require some products
sold in Mexico to actually be made there.

Now, that makes a much bigger difference
for the United States than for Mexican products
that would be sold here. Let me tell you why.
Right now, Mexico’s tariffs on our products are
21⁄2 times higher than our tariffs on theirs.
NAFTA will remove those barriers, opening up
a growing market for our goods and services
and creating hundreds of thousands of new jobs
for our people.

The fact is that today Mexican consumers are
already buying over $40 billion worth of Amer-
ican products. And if NAFTA passes, they’ll buy
even more. Seventy cents of every dollar that
Mexico spends on foreign products are spent
right here in the United States. And when Mex-
ico takes down its tariff barriers, that means
more sales and more jobs for our industries,
from cars to computers.

Right now, Mexico puts a 20 percent tariff
on cars and virtually requires that cars sold in
Mexico be made there. With NAFTA, those bar-
riers will be lowered. That’s why the big three
auto companies predict that in just the first year
after NAFTA, they could go from selling only
1,000 cars in Mexico to selling 60,000.

It’s the same with computers, which also face
a 20 percent tariff. Three years ago, by one
estimate, Mexico bought 120,000 computers
from us. Last year they bought 390,000. This
year it’s estimated they’ll buy 600,000. And
that’s with a 20 percent tariff. When NAFTA
lowers the tariff barrier, the United States will
gain a 20 percent advantage over our competi-
tors from Europe and Japan. And Mexico, with
a population of nearly 90 million, could buy
millions more of our computers, creating tens
of thousands of new jobs here in our country.

For our country, for every wealthy country,
the only way to create new jobs and to raise
incomes is to export more products. For the
past 5 years about half the growth in our econ-
omy has come from exports. And jobs related
to exports pay 17 percent more than other jobs
in the American economy. That’s why NAFTA
is part of my overall strategy to sell our products
all over the world at a time when our leading
rivals are also expanding their own markets in
their own backyard. Western Europe is becom-
ing a giant trading bloc. Japan is expanding its
investment and trade in much of Asia. And now

with NAFTA we can create the biggest trading
bloc in the world, starting with Canada and
Mexico and then expanding to the rest of Latin
America. Many of the Latin American countries
really want to buy more American products, to
be a part of our trading bloc. They’re just wait-
ing to be asked, and they’re waiting to answer,
depending on what happens to NAFTA.

Given a fair chance, I know American workers
can compete and win in our own hemisphere
and throughout the world. Those who believe
otherwise underestimate the American people.
We still have the most productive workers in
the world, and they’ve gotten more productive
in the last 15 or 20 years.

On Tuesday night, Vice President Gore will
debate a leading critic of NAFTA. The debate
will be facts against fear, the fear that low wages
and lower costs of production in Mexico will
lead to a massive flight of jobs down there.
Well, if we don’t pass NAFTA, that could still
be true. The lower wages and the lower cost
of production will still be there. But if we do
pass it, it means dramatically increased sales of
American products made right here in America.
It reduces the incentive to move to Mexico to
sell in the Mexican market. And remember, the
tariffs that we put on their products are already
low.

So we have to face the choice of facts versus
fear. When Americans have faced that choice
in the past, they’ve always chosen honesty and
hope. Ultimately, this debate is a test of not
only our purpose in the world but our own
confidence in ourselves. I know the last several
years have been tough on hard-working middle
class Americans. I ran for President to change
that, to give people health care security and
security in their education and training and se-
curity as family members and workers. But I
also promised to challenge you to embrace the
world economy, because we can’t run away from
these change. Will we hunker down and say,
‘‘My goodness, we’re going to be overcome by
a trade agreement with Mexico,’’ a country with
an economy only 5 percent as big as ours, or
are we going to reach out to the rest of the
world and say we can compete and win again?

My visit to Lexington, Kentucky, and my talk
with those farmers on the phone yesterday re-
minded me that Americans are hopeful and hard
working. When the moment of decision comes,
I believe ordinary working Americans will agree
with every living President, every living Sec-
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retary of State, every living Secretary of the
Treasury, every living Nobel Prize-winning econ-
omist, and over 40 of the 50 Governors that
NAFTA means expanding markets. And we have
to have expanding markets, not shrinking hori-

zons. Our jobs and our children’s jobs depend
on it.

Thanks for listening.

NOTE: The President spoke at 10:06 a.m. from
the Oval Office at the White House.

Interview With Timothy Russert and Tom Brokaw on ‘‘Meet the Press’’
November 7, 1993

Mr. Russert. Welcome again to ‘‘Meet the
Press,’’ today a special edition live from the
White House. I’m with my colleague, Tom
Brokaw.

Mr. President, this is our 46th birthday.
You’re 47. You strike me as the kind of guy
who maybe watched the first program from your
cradle. [Laughter]

The President. I wish I could. I didn’t have
a television then. I was 1 when you started,
but I was 9, I think, when we got our first
television in 1956. So I couldn’t start, but I
did watch it often after that.

NAFTA
Mr. Russert. Well, it’s great to have you here.

Let’s start—we’ll have to talk about it today—
let’s start with NAFTA, the North American
Free Trade Agreement. Your closest supporters
say that if the vote were held today, you’re still
30 votes short. True?

The President. I don’t think we’re quite that
short, but we’re 30 votes short of having explicit
expressed commitments. I think we’ll make it,
however.

Mr. Russert. What role has Ross Perot played
in this debate?

The President. I think he’s kept things stirred
up. That’s what he likes to do. But I think,
frankly, the vociferous organized opposition of
most of the unions, telling these Members in
private they’ll never give them any money again,
they’ll get them opponents in the primary, the
real roughshod, muscle-bound tactics, plus the
fact that a lot of the business supporters of
NAFTA have not gotten their employees and
rank-and-file people to call and say they’re for
it. In any issue like this, the intensity is always
with people who are against it. Those things
are difficult.

But again I will say I have been quite heart-
ened by the responses of the last 10 days, more

and more of these Members of Congress, men
and women who want to do right by their coun-
try, don’t want to hurt the United States, and
understand that NAFTA means more jobs, not
just in Mexico but throughout Latin America,
a huge trading bloc of people helping to take
us to the 21st century.

NAFTA Television Debate
Mr. Russert. Bob Dole mentioned last night

that you were elevating Ross Perot. Are you
concerned that you’re going to recreate a mon-
ster?

The President. No, Ross Perot has got enough
money to elevate himself. He can buy his way
on national television and buy his own exposure
and have very little accountability, except when
he makes the mistake of coming on this program
with you.

Mr. Russert. Without his charts. [Laughter]
The President. Yes. The same mistake I made

today. [Laughter] I think the Vice President will
do well. Ross Perot is the master of the one-
liner and the emotional retort, but I believe
that the Vice President has an unusual command
of the facts and a real commitment, a profound
commitment to this issue. And the American
people who watch Larry King will see that it’s
no accident that all the Presidents, living Presi-
dents, and all the living Nobel Prize-winning
economists and 41 of the 50 Governors are for
this. It’s good for the American economy.

Mr. Russert. Are you trying to demonstrate
to the undecided Democratic Congressmen, lis-
ten, this is a choice between Clinton-Gore and
Perot?

The President. Absolutely not. He is a visible
spokesperson for this. As I said to you, at least
for the undecided Democrats, our big problem
is the raw muscle, the sort of naked pressure
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